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Physicians’ Capital Investments (PCI) was
created by physicians for medical employees

(M.D., R.N., PA., etc.) to address the

following needs:

* To construct custom medical office
and clinical facilities;

* To make practice ownership affordable;

* To provide an investment vehicle for
physicians and their staff;

* To provide an employee retention and
reward program.
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* Each project is divided into 100 Limited Partnership units;
* Fach 1 (one) unit is of equal value;

* Each 1 (one) unit sells at a pre-set price. Pricing is determined
by project size, scope and additional factors spelled out in the
project specific CPOM;
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* You can buy as little as 1 (one) unit per project;

The most effective methods of
recruitment and retention not
only include competitive salaries
and bonuses, but improvements
in staff satisfaction by allowing

them to become personally Open of Offering
invested and vested. (via CPOM)

* There may be up to 4 (four) offering rounds;

* Each offering round is made up of a predefined group.

Pedro Vergne-Marini, MD
PCI Managing Member
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allow us to negotiate non-recourse financing.

Note*: Third party marks that may appear are for identification purposes only and are the property of their respective companies. All investments involve risks, including the loss of principal invested. Past or present performance does not guarantee
future results or success. Before investing, be sure to carefully consider the investment objectives, risks, charges and expenses involved. Consult your Financial Advisor before investing. This is not an offer or solicitation in any jurisdiction where we are
not authorized to do business. Portal features, functionality and launch date subject to change.




